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Decommissioning usually begins when the field is no 
longer economically viable. This means the cost of 
extracting oil or gas exceeds the revenue generated

General impression:

“The pace and scale of decommissioning activities are 
consistently slower and more limited than initially 
anticipated.”

• How could this be explained?

Timing of decommissioning an 
offshore field
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Norwegian Petroleum Law, Section 4-1 
Prudent production: 

“Production of petroleum shall take place in such a 
manner that as much as possible of the petroleum 
in place in each individual petroleum deposit, or in 
several petroleum deposits considered as a whole, 
is produced. 

Production shall take place in accordance with 
prudent technical and sound economic principles 
and in such a manner that waste of petroleum or 
reservoir energy is avoided. The licensee shall 
carry out continuous evaluation of production 
strategy and technical solutions and shall take the 
necessary measures in order to achieve this.”

• Field/License considerations:

• Regulatory Requirements - Norwegian Petroleum Law, Section 4-1 
Prudent production: 
• Emphasizes the importance of maximizing petroleum recovery 

• Increased production from existing and tie-in fields
• Enhanced recovery methods allows for extended production

• Near field tie-backs may extend the economic life of the host 

• Lifetime extension
• Better insights and innovations allow us to extend the technical life of 

the facilities without costly upgrades

• Closing down a field is irreversible and permanent

• Economic Factors: 

• Production vs operating cost – when will it become economic 
unprofitable?

• High oil price gives financial incentive to continue operations

• Low oil price can lead to fields reaching the end of their 
economic life faster - but can also limit available resources for 
decommissioning

• Other factors: OPEX, CO2 emissions, Lifetime extension cost

• P&A is often a major part of the decommissioning cost – solutions 
and timing has an economic impact

• In general: delaying decommissioning cost gives a financial benefit

Timing of decommissioning an offshore field

Some Key factors:

3



4



• Complexity and Scope – Planning phase: 

• Decommissioning is an extensive process that includes a.o. wells P&A, 
marine operations, dismantling structures, and handling waste. 
Requires careful planning and coordination.

• Defining suitable contract strategies is essential – ideally giving 
contractors flexibility in performing their work

• Impact Assessment and Disposal Plan preparations including authority 
approval may take 3-9 years.

• Re-use/redeploy alternatives is challenging, due to 
- early phase development project candidates often unable 
  commit or take part in decom cost
- difference in timelines

• Technical Challenges: 

• Technological and engineering challenges can arise during the planning 
process, which can delay the decommissioning.

• Environmental Considerations: 

• Environmental requirements/considerations can also extend the pre-
timeline for decommissioning

Some Key factors - continued:
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Operators and License partners endeavors to delay the 
decommissioning of the fields as long as possible:

• Maximize recovery - Expectations from the authorities

• Benefit from improved technologies and favorable economic 
conditions 

• Facilitate Host/HUB developments if possible

• Thorough planning of business cases and projects

• Delay ABEX

• Maximize profit

Conclusion
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Disclaimer

The Materials speak only as of their date, and the views expressed are subject to change based on a number of factors, including, without limitation, macroeconomic and equity market conditions, investor attitude and demand, the business prospects 
of the Group and other specific issues. The Materials and the conclusions contained herein are necessarily based on economic, market and other conditions, as in effect on, and the information available to the Company as of, their date. The Materials 
comprise a general summary of certain matters in connection with the Group. The Materials do not purport to contain all information required to evaluate the Company, the Group and/or their respective financial position. The Materials should among 
other be reviewed together with the Company’s Annual Report 2022 and other public disclosures by the Company. The Materials contain certain financial information, including financial figures for and as of 31 December 2023 that is preliminary 
and unaudited, and that has been rounded according to established commercial standards. Further, certain financial data included in the Materials consists of financial measures which may not be defined under IFRS or Norwegian GAAP. These 
financial measures may not be comparable to similarly titled measures presented by other companies, nor should they be construed as an alternative to other financial measures determined in accordance with IFRS or Norwegian GAAP. 

The Company urges each Recipient to seek its own independent advice in relation to any financial, legal, tax, accounting or other specialist advice. No such advice is given by the Materials and nothing herein shall be taken as constituting the giving 
of investment advice and the Materials are not intended to provide, and must not be taken as, the exclusive basis of any investment decision or other valuation and should not be considered as a recommendation by the Company (or any of its 
affiliates) that any Recipient enters into any transaction. Any decision as to whether to enter into any transaction should be taken solely by the relevant Recipient. Before entering into such transaction, each Recipient should take steps to ensure that 
it fully understands such transaction and has made an independent assessment of the appropriateness of such transaction in the light of its own objectives and circumstances, including the possible risks and benefits of entering into such transaction.

The Materials may constitute or include forward-looking statements. Forward-looking statements are statements that are not historical facts and may be identified by words such as “plans”, “targets”, “aims”, “believes”, “expects”, “projects”, “anticipates”, 
“intends”, “estimates”, “will”, “may”, “continues”, “should” and similar expressions. Any statement, estimate or projections included in the Materials (or upon which any of the conclusion contained herein are based) with respect to anticipated future 
performance (including, without limitation, any statement, estimate or projection with respect to the condition (financial or otherwise), prospects, business strategy, plans or objectives of the Group and/or any of its affiliates) reflect, at the time made, 
the Company’s beliefs, intentions and current targets  /aims and may prove not to be correct. Although the Company believes that these assumptions were reasonable when made, these assumptions are inherently subject to significant known and 
unknown risks, uncertainties, contingencies and other important factors which are difficult or impossible to predict and are beyond its control. The Company does not intend or assume any obligation to update these forward-looking statements since 
they are based solely on the circumstances at the date of publication.

To the extent available, the industry, market and competitive position data contained in the Materials come from official or third-party sources. Third-party industry publications, studies and surveys generally state that the data contained therein have 
been obtained from sources believed to be reliable, but that there is no guarantee of the accuracy or completeness of such data. While the Company believes that each of these publications, studies and surveys has been prepared by a reputable 
source, none of the Company, its affiliates or any of its or their respective representatives has independently verified the data contained therein. In addition, certain of the industry, market and competitive position data contained in the Materials come 
from the Company’s own internal research and estimates based on the knowledge and experience of the Company in the markets in  which it has knowledge and experience. While the Company believes that such research and estimates are 
reasonable, they, and their underlying methodology and assumptions, have not been verified by any independent source for accuracy or completeness and are subject to change and correction without notice. Accordingly, reliance should not be 
placed on any of the industry, market or competitive position data contained in the Materials.

The Materials are not directed to, or intended for distribution to or use by, any person or entity that is a citizen or resident or located in any locality, state, country or other jurisdiction where such distribution, publication, availability or use would be 
contrary to law or regulation of such jurisdiction or which would require any registration or licensing within such jurisdiction. Any failure to comply with these restrictions may constitute a violation of the laws of any such jurisdiction. The Company’s 
securities have not been registered and the Company does not intend to register any securities referred to herein under the U.S. Securities Act of 1933 (as amended) or the laws of any state of the United States. This document is also not for 
publication, release or distribution in any other jurisdiction where to do so would constitute a violation of the relevant laws of such jurisdiction nor should it be taken or transmitted into such jurisdiction and persons into whose possession this 
document comes should inform themselves about and observe any such restrictions.
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